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DEFINITIONS

The following definitions apply throughout this document, unless the context requires otherwise:—

“Act”

“Admission”

“AIM”
“AIM Rules”
“Akers” or “Company”

“Board”, “Board of Directors” or
“Directors”

“Bylaws”

“Common Shares”

“CREST”

“CRESTCo”

“Non-Executive Directors
Option Plan”

“Employee Option Plan”
“Enlarged Issued Common Share
Capital”

“Existing Common Shares”

“Group”

“KBC Peel Hunt”
“London Stock Exchange”
“NJBCA”

“Non-Executive Directors”

“Placing”

“Placing Agreement”

“Placing Price”

the Companies Act 1985, as amended

admission of all the Common Shares, issued and to be issued, to
trading on AIM becoming effective in accordance with the AIM
Rules

the Alternative Investment Market of the London Stock Exchange
the rules relating to AIM published by the London Stock Exchange
Akers Biosciences, Inc.

the board of directors of the Company whose names are set out on
page 3

the bylaws adopted by the Company on 4 March 2002 as amended
from time to time

shares of common stock, no par value per share, of the Company

the computerised settlement system to facilitate the transfer of title
to shares in uncertified form operated by CRESTCo

CRESTCo Limited

the stock option plan operated by the Company for the Non-
Executive Directors, a summary of which is set out in paragraph 5
of Part VIII

the stock option plan operated by the Company for the employees,
a summary of which is set out in paragraph 5 of Part VIII

the Common Shares to be in issue immediately following the
Placing

the 37,080,895 Common Shares in issue at the date of this
document

the Company and its Subsidiaries
KBC Peel Hunt Ltd

London Stock Exchange plc

New Jersey Business Corporation Act

the non-executive directors of the Company whose names are set
out on page 3

the conditional placing by KBC Peel Hunt of the Placing Shares on
the terms of the Placing Agreement

the conditional agreement dated 15 May 2002 between the
Company, the Directors and KBC Peel Hunt, a summary of the
terms of which are set out in paragraph 11 of Part VIII

136 pence per Placing Share



“Placing Shares”

“POS Regulations”
“Preferred Shares”

“Stock Option Plans”

“Shareholder”
“Subsidiaries”
6‘UK”

“United States” or “US”

“US Securities Act”

“World Bank”

the new Common Shares to be issued by the Company pursuant to
the Placing

the Public Offers of Securities Regulations 1995, as amended
shares of preferred stock, no par value per share, of the Company

the Non-Executive Directors Option Plan and the Employee Option
Plan

a holder of Common Shares
the subsidiaries of the Company, from time to time
the United Kingdom of Great Britain and Northern Ireland

the United States of America, its territories and possessions, any
state of the United States and the District of Columbia

the United States Securities Act of 1933, as amended

the World Bank Group

A glossary of scientific and other terms used in this document is set out on page 6.



“antibody”

‘“antigen”

“assay”
“B2C”
“BSE”

“Class II device”

“diagnostic testing”

“DNA probe”

“e-commerce”

‘“e-detailing”

“ELISA”

“FDA”

“finger prick”

“GMP”

“HealthTest”

‘“hemochromatosis”

“HIV”

“immunoassays”

“immunodiagnostics”

“internet”

GLOSSARY OF TERMS

a protein, produced by the immune system, which binds to an
antigen. Antibodies are specific to particular antigens or types of
antigen

a molecule (often a protein or a carbohydrate part of a bacteria or
virus) to which an antibody binds

a test
business to consumer, that is retail operations

bovine spongiform encephalopathy (more commonly known as
‘mad cow’ disease)

a medical device subject to GMP requirements and requiring a
510(k) pre-market submission to obtain market clearance in the US

the analysis of bodily fluids or other samples for the monitoring and
diagnosis of disease and/or other medical conditions

a given specific sequence of single stranded DNA which, under
defined conditions, will only bind to a complementary sequence of
DNA. DNA probes are used to detect a selected gene or genetic
mutation

electronic trade over the worldwide web

an electronic (internet-based) sales pitch to a doctor to complement
(or replace) a conventional visit (a detail) by a company sales
representative

enzyme — linked immunosorbent assay, the standard clinical
laboratory test

Food and Drug Administration, the principal US authority for
regulation of the development and marketing of drugs and medical
devices

a method for obtaining several drops of blood from a finger

good manufacturing practices, standards established by the FDA,
which must be met by all facilities producing medical products

HEALTHTEST®, the brand name used by Akers for products
developed using PIFA technology

a genetic disorder of metal metabolism, resulting in elevated serum
iron levels

human immunodeficiency virus

tests for disease based upon the interaction between antibodies and
their target antigens

the diagnosis of disease by making use of or mimicking naturally
occurring immune system responses

a worldwide network accessible by computers fitted with
communications devices such as modems



“in vitro”

[1 6IPR’ 9
“marker”

“MPC Biosensor”

“OEM”

“OTC”

“P III NP”
“PCB”

3 ‘PIFA’ 9

“PANAFA”

“point of care” or “POC”

“PSA”

“proteomics”

“Proteomics Phage Display
Technology”

“reagent”

“serum”

“STD”

“US DOD”
“whole blood”

“510(k) clearance”

testing performed outside the body, for example, testing blood
samples in a laboratory

intellectual property rights
a molecule directly related to a disease state or medical condition

MPC Biosensor™, the Company’s Micro Particle Catalysed
Biosensor Technology™, a catalytic process for the detection of
biomarkers in breath condensate

original equipment manufacturer. Akers will manufacture its
products under its own brand name and for third parties which will
use their own brand name. This latter is “OEM manufacturing”

over the counter sales directly to consumers/patients, usually
through pharmacies

a prognostic marker of arthritic disease

poly chlorinated biphenyls, a toxic contaminate found in some
water supplies

PIFA™ (Particle Immuno-Filtration Assay™), the Company’s core
proprietary technology

PANAFA™ (Particle Nucleic Acid Filtration Assay™), the
Company’s rapid DNA probe test technology

doctors’ surgeries, clinics, managed care facilities, hospitals, etc.,
where medical professionals and patients meet. Contrast to central
laboratories, where there is no patient interaction

prostate specific antigen, a protein carried in the blood, the levels of
which can be used to indicate risk of prostate cancer

the field of science related to the study of the proteins contained
within a defined biological context (cell-type, organ, body fluid)

technology to enable the production of useful proteins, such as
biomimetic synthetic antibodies, through an understanding of the
genetic properties of certain viruses

a substance used in a chemical reaction

the blood fluid remaining after removal of all cells and clotting
factors from blood

sexually transmitted disease, such as syphilis, gonorrhoea or
chlamydia

United States Department of Defence
the full content of blood, i.e. all cells, clotting factors and serum

the marketing regulatory approval for the US given to a product
(medical device) by the FDA on the grounds of substantial
functional equivalence with a similar product already on the market



THIS PROSPECTUS CONTAINS FORWARD LOOKING STATEMENTS, INCLUDING, WITHOUT
LIMITATION, STATEMENTS CONTAINING THE WORDS “BELIEVES”, “ANTICIPATES”,
“EXPECTS” AND SIMILAR EXPRESSIONS. SUCH FORWARD LOOKING STATEMENTS INVOLVE
UNKNOWN RISKS, UNCERTAINTIES AND OTHER FACTORS WHICH MAY CAUSE THE ACTUAL
RESULTS, FINANCIAL CONDITION, PERFORMANCE OR ACHIEVEMENTS OF THE COMPANY,
OR INDUSTRY RESULTS, TO BE MATERIALLY DIFFERENT FROM ANY FUTURE RESULTS,
PERFORMANCE OR ACHIEVEMENTS EXPRESSED OR IMPLIED BY SUCH FORWARD LOOKING
STATEMENTS. FACTORS THAT MIGHT CAUSE SUCH A DIFFERENCE INCLUDE, BUT ARE NOT
LIMITED TO, THOSE DISCUSSED IN “RISK FACTORS”. GIVEN THESE UNCERTAINTIES,
PROSPECTIVE INVESTORS ARE CAUTIONED NOT TO PLACE ANY UNDUE RELIANCE ON
SUCH FORWARD LOOKING STATEMENTS. THE COMPANY DISCLAIMS ANY OBLIGATION TO
UPDATE ANY SUCH FORWARD LOOKING STATEMENTS IN THIS PROSPECTUS TO REFLECT
FUTURE EVENTS OR DEVELOPMENTS.



KEY INFORMATION

The following information should be read in conjunction with the full text of this document, from which it
is derived. You should read the whole of this document and not just rely on the key information set out below.
In particular, your attention is drawn to the risk factors, set out in Part II.

Akers develops, produces and sells an extensive range of rapid, point of care, diagnostic screening and
testing products. Akers tests bring healthcare information both rapidly and directly to the patient or the
doctor without the need for expensive laboratory equipment.

Akers has developed and validated its PIFA and MPC Biosensor technologies for production on a
commercial scale having built a distribution network through strategic alliances with various partners
in each of its target market segments: OTC and doctor’s surgeries; biotech and pharmaceuticals
companies; aid organisations; and military and emergency services.

The world-wide diagnostic market, which includes traditional clinical testing and the rapid point of care
diagnostic market, is estimated to be valued in excess of $19 billion per annum and is forecast to grow
at a rate of 5 per cent. annually over the next five years. The immunodiagnostic market is itself
estimated to be valued at in excess of $7 billion per annum.

Independent clinical trials of Akers’ products show that the PIFA tests assessed provide results as
reliable as full laboratory testing. Akers’ technology and its associated products produce rapid, clear
and distinct results and are easy to use, requiring no laboratory to determine the results of a test. The
technology uses a flexible platform that is stable at room temperatures and even up to 52°C.

The use of rapid tests in formats which can be performed by less skilled individuals, i.e. not laboratory
technicians, when and where the patient is being consulted is an important development in the practice
of medicine. This enables information about the patients’ state of health to be incorporated into the
treatment regime at the time of the consultation rather than at a later stage.

In the developing world, point-of-care tests represent an efficient and, in many instances, only means
of delivering modern medical diagnosis. In the developed world, pressures on public health budgets and
falling profits among insurers has brought about alternative approaches to disease management such as
a move towards rapid point of care testing. The Directors believe that the Company should benefit
significantly from this changing trend.

It is a key feature of the PIFA technology that Akers is generally able to develop a new diagnostic
screen or test within six to eight weeks from inception, excluding the time required to undertake clinical
trials for the approval of such tests.

A further two platform technologies, PANAFA and Proteomics Phage Display Technology are used in
the Company’s research and development efforts.

Whilst the majority of the Company’s assets are located in the US, its customer base and markets are
spread worldwide. The Company has a strong business base in the UK, where it has a strategic alliance
with Colebrand Ltd for the distribution of HIV and STD tests to a number of markets, and with the
Centre for Nutritional Medicine for the distribution of nutraceutical products. London is also the base
for the Company’s European activity, as well as for international aid organisations that make up a large
part of its current and potential client base.

Details and reasons for the Placing

The Directors believe that the Placing will give the Company flexibility to finance its growth and develop its
business strategy, and in particular to:

fund capital expenditure required to expand production facilities;

focus further research and development on the Company’s technologies and obtain additional
regulatory clearances;

increase the profile of the business;
meet working capital requirements for the next 12 months;
repay debt; and

recruit a UK based European sales and marketing manager.



TIMETABLE OF EXPECTED PRINCIPAL EVENTS

Admission and commencement of dealings in Common Shares on AIM 8.00 a.m. 22 May 2002

Despatch of definitive share certificates in respect of the Placing Shares

PLACING STATISTICS

Placing Price

Number of existing Common Shares

Number of Placing Shares

Number of Common Shares in issue following the Placing

Market capitalisation at the Placing Price

Gross proceeds of the Placing

Net proceeds of the Placing to be received by the Company

Percentage of enlarged issued share capital being placed pursuant to the Placing
Number of Common Shares subject to options outstanding on Admission
Number of Common Shares subject to warrants outstanding on Admission

Percentage of enlarged issued share capital represented by Common Shares
subject to options or warrants (on a fully diluted basis)

5 June 2002

136p
37,080,895
2,525,000
39,605,895
£53.9 million
£3.4 million
£2.6 million
6.4 per cent.
3,395,415

2,662,265

13.3 per cent.

Amounts in this prospectus expressed in both US$ and Sterling have been calculated on the basis of £1 to

US$1.47.

References in this prospectus to a time are to London time unless otherwise stated.
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PART I

INFORMATION ON THE COMPANY

1. Introduction

Akers was co-founded in 1989 by Ray Akers Sr. (now deceased) and the current Chief Executive Officer,
Ray Akers Jr. Since that date, the Company has developed and validated its PIFA and MPC Biosensor
technologies for production on a commercial scale, having built a distribution network through strategic
alliances with various partners.

Akers develops, produces and sells an extensive range of rapid, point of care, diagnostic screening and
testing products, which bring healthcare information both rapidly and directly to the patient or the doctor
without the need for expensive laboratory equipment.

The use of laboratory-type tests to support the clinical diagnosis made by doctors represents a significant
component of the decision-making process regarding how patients will be treated. The growing use of such
tests is based on an increasing understanding of the molecular processes underlying many disease states. In
the past the diagnostics industry has focused on developing tests that required significant time, skill, specific
and often costly equipment. In general, the tests on samples sent from doctors’ surgeries or hospitals are
carried out remotely in a central laboratory which sends results back to the doctor at a later date. This general
protocol is not particularly well adapted to the practice of medicine in a cost-effective, timely manner. The
pressures on public health budgets and falling profits among third party payers, such as insurers, necessitates
an alternative approach to disease management.

The use of rapid tests in formats which can be performed by less skilled individuals, i.e. not laboratory
technicians, when and where the patient is being consulted is an important development in the practice of
medicine. These point-of-care tests enable information about the patients’ state of health to be incorporated
into the treatment regime at the time of the consultation rather than at a later stage.

In the developing world, such point-of-care tests represent an efficient and, in many instances, only means
of delivering modern medical diagnosis. The infrastructure required to support the function of central
diagnostic laboratories, i.e reliable electricity, cold storage transport systems and laboratory equipment, may
be insufficiently developed in these countries.

The world-wide diagnostic market, which includes traditional clinical testing and the rapid point of care
diagnostic market, is estimated to be valued in excess of $19 billion per annum and is forecast to grow at a
rate of 5 per cent. annually over the next five years. The immunodiagnostic market is itself estimated to be
valued at in excess of $7 billion per annum.

2.  Technology

Akers’ current range of diagnostic screening and testing products are based around two platform
technologies. One is known as Particle Immuno-Filtration Assay™ (“PIFA”) and the other as MicroParticle
Catalyzed Biosensor™ (“MPC Biosensor”). A further two platform technologies, PANAFA and Proteomics
Phage Display Technology are used in the Company’s research and development efforts, further details of
which are given in paragraph 9 of this Part L.

2.1 PIFA

PIFA is the name given to the diagnostic technology invented and developed by Akers. Using a small
sample of blood, urine or saliva, PIFA technology enables rapid immunodiagnostic tests and screens to
be carried out for a variety of diseases and health conditions and which, in turn, provide results without
the need for any laboratory equipment.
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2.2

It is a key feature of the PIFA technology that Akers is generally able to develop a new diagnostic
screen or test within six to eight weeks from inception, excluding the time required to undertake clinical
trials for the approval of such tests.

PIFA technology is based on the principle of the selective filtration of micro-particles in response to
antibody/antigen binding. The technology involves combining a test sample (serum, whole blood, urine
or saliva) with a dyed reagent. Positive samples contain the corresponding antigens or antibodies which
bond to the reagent, effectively coagulating, and consequently stop the dyed reagent passing through a
filtration membrane. Negative samples do not bond and the dyed reagent passes through a filtration
membrane to appear in a test window. The qualitative result is read on a card or strip as a
positive/negative result in less than 10 minutes. The PIFA technology has recently been further
developed to produce quantitative test results.

Typically, the antigen or antibody detected by the screen or test is an established ‘marker’ for a disease
or other medical condition. Akers develops and manufactures its own reagents which are packaged
either as small ampoules of coloured liquid or are impregnated onto filtration membrane devices.
Royalties may be payable to patent-holders in respect of certain markers which have been developed
by third parties.

Independent clinical trials of Akers’ products show that the PIFA tests assessed provide results as
reliable as laboratory testing.

Akers has developed its PIFA technology into products in multiple formats. Each format works on the
same basic principles using similar components and comprises micro-particles coated with reagents
and a membrane filtration device. Such formats include:

. Whole blood assay — consists of a single component that analyses whole blood obtained from the
use of a finger prick. This device separates blood serum from cells. The separated serum reacts
with a reagent contained in an ampoule and produces a result through the interaction of this
reagent with a series of membranes.

. Urine assay — consists of a single component that combines a reagent sealed in a crushable
ampoule with a membrane filtration device in one easy-to-use package.

. Blood serum assay — consists of two components that analyse blood serum. The first component
is a plastic pipette containing a reagent sealed in an ampoule; the second component is a
membrane filtration device packaged in a strip format. This format is also used as a urine assay.

. Blood grouping and typing cards — consists of two components that are used in the analysis of
blood groups in whole blood. This card consists of a series of membranes impregnated with dried
reagent.

Akers markets products developed using PIFA technology under the HealthTest brand name.

MPC Biosensor

The MPC Biosensor is the brand name Akers has given to its reagent-coated microparticle technology
contained in a tube.

The basis of this technology relies on the fact that certain physical characteristics or conditions of a
person result in specific substances being present in that person’s breath.

The MPC Biosensor product comprises a small disposable tube containing a glass ampoule of coloured
reagent micro-particles that react to particular enzymes in breath condensate. When the glass ampoule
is broken and the tube blown through, the colour of the microparticles changes as a result of a catalytic
reaction between an enzyme in the breath and the reagent on the micro-particles. The change in colour
of the particles held in the tube will indicate a result.

Akers is currently marketing tests for alcohol using its MPC Bioscensor technology and is developing
for production and sale tests for asthma and ketosis (for diabetes).
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The Company’s first commercial product using the MPC Biosensor technology is the ‘Breath Alcohol
Check’ test which was approved by the US Department of Transportation in May 2001. This product is
currently being introduced in retail stores and sold over the internet in Canada and Germany
respectively.

The market for the majority of breath condensate products (except alcohol) is relatively new but the
Company has identified a significant number of potential applications. The focus of future research and
development of the MPC Biosensor technology is expected to be on respiratory diseases, such as
asthma and tuberculosis.

3. Products

Akers’ current range of diagnostic screening and testing products can be broadly divided into a number of
categories including diagnostic tests for chronic diseases, tests for non-infectious agents and tests for
infectious diseases. Akers has developed for production and sale the following tests or screens:

chronic diseases: Microalbuminuria (“diabetes’) Rheumatoid arthritis (“P3NP”)
Haemoglobin A,C (“diabetes”) Rheumatoid arthritis factors

non-infectious agents: Alcohol Rapid blood typing
Blood group antigens Rare blood antigens
Certain drugs of abuse Reverse grouping

Prostate Specific Antigen (“PSA”)

infectious diseases: Candida albicans Hepatitis B
Chagas disease Hepatitis C
Chlamydia Hepatitis/HIV combo
Cytomegalovirus Human papillomavirus (HPV16/18)
Dengue fever Infectious mononucleosis
Echinoccus granulosis Human Immunodeficiency Virus (HIV 1 + 2)
Entamoeba histolytica Lyme disease
Gonorrhoea Malaria
Helicobacter pylori Syphilis

Akers also distributes under a distribution agreement with Sun Biomedical Laboratories, Inc under the
VISUALINE™ brand a single component device used in the analysis of drugs, drug metabolites and other
small molecules. This test consists of a card with a series of membranes impregnated with a reagent and uses
urine or purified preparations on a sample.

A full list of the regulatory approvals and clearances for each test by country is included in Appendix I to

this document.

4. Competitive advantages

Akers’ technology and its associated products have the following characteristics which, the Directors believe,
gives them performance advantages over current laboratory methods and/or competing products:

. rapid results — doctors and other health care providers are given the ability to obtain accurate results
while the patient is still available for immediate medical treatment.

. ease of use — Akers’ products require no special training or instruments to use. They are unitised and
disposable and involve a minimal number of steps with simple instructions.

e family of similar products — the format of products allows a variety of tests to be packaged in the same
format and performed in the same fashion, with results read in the same manner. This promotes
familiarity and efficiency in use and production and facilitates branding.

*  cost/ capital cost benefit — Akers’ products require no laboratory to determine the result of a test.
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5.

clear, distinct results — the Company’s PIFA technology provides distinct results using either a
positive/negative qualitative result or a scale for a quantitative result.

stability at room temperature — the platform technology is stable at room temperature and even up to
52°C. It requires no refrigeration for storage, as is generally the case with other tests.

flexible platform technology — Akers’ technology can be adapted to detect particular antigens or
antibodies produced by a wide variety of diseases or medical conditions. Moreover, antibodies can be
produced for a wide range of other substances, such as environmentally sensitive compounds like
dioxins and PCBs and food-related contaminants like steroids and antibiotics. As a result, the Directors
believe that its technology could be used to detect many other substances that are capable of provoking
an antibody response.

low cost manufacturing — easily scaleable manufacturing provides high margin revenue.

novel markers possible with proteomics — the use of proteomics to develop specific binding partners or
probes for target markers of disease allows for the rapid development of tests for newly discovered
markers in a fraction of the time it takes to develop those probes by traditional techniques (e.g.,
monoclonal antibodies).

use as a long term record — Akers’ PIFA technology test results are chemically stable and therefore can
be read hours or even years after completion and can be stored in a patient’s medical file, as a long-
term record.

Business strategy

Akers’ products are well positioned to benefit from the following major issues currently being addressed by
the healthcare industry:

early detection is cost effective and clinically important — success in treating many medical conditions
can depend upon controlling the progression of the disease, or other condition, in the body at an early
stage. Prompt and accurate testing, such as with rapid immunoassays, may allow earlier therapeutic
intervention and may eliminate the need for more costly later-stage therapy.

new therapies require improved diagnostics — advanced forms of therapy, such as for prostate cancer
and for rheumatoid arthritis, often require highly specific, real-time diagnostic information.
Immunoassays can be used both as early and precise indicators of medical conditions and as monitors
of disease status (such as PSA for prostate cancer and PIIINP for rheumatoid arthritis).

Jfocus on illness prevention and improved management of conditions — in developed countries medical
treatment is increasingly focused on maintaining well-being rather than the treatment of ill health.
Cost-effective, real time diagnostic testing allows early intervention and provides the information
necessary for proper monitoring and management of conditions such as diabetes and asthma.

Akers’ sales and marketing focuses on the four market segments of OTC and doctors’ surgeries, biotech and
pharmaceutical companies, aid organisations and military and emergency services.

Akers’ marketing policy is based upon developing strong strategic alliances with established pharmaceutical
and healthcare companies that have strong distribution channels in each of the market segments in the
relevant country or region. The Company usually expects that each distributor:

will deal with regulatory issues relating to Akers’ products distributed by it in its territory using
regulatory data generated and supplied by Akers;

will identify new products required in its territory. Akers believes it can rapidly develop such products
as a result of its platform technology; and

will provide certain market intelligence information to the Company.
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6. Business relationships

The following are summaries of the nature and features of the major business relationships that Akers has in
place in respect of each of its targeted market segments:

6.1 OTC and doctor’s surgeries

The testing for diseases is increasingly shifting from centralised laboratories to alternate sites, such as
doctor’s surgeries and, in many cases, people’s homes. These point-of-care tests enable information
about patients’ state of health to be incorporated into the treatment regime at the time of the
consultation rather than at a later stage.

VitaRich Corporation (‘“‘VitaRich”)

VitaRich is a provider of nutraceuticals and nutritional supplements in the United States. Its products
are sold via brand label and under OEM arrangements predominately through network marketing
organisations. VitaRich’s marketing strategy focuses on the ability of its products to provide metabolic
and diagnostic analysis of certain vitamin levels and nutritional markers of patients. This can result in
recommendations for nutraceutical regimes and dosage requirements.

VitaRich has signed a letter of intent with Akers by which VitaRich will become the exclusive
distributor for the nutritional supplements and nutraceuticals markets for a variety of Akers’ products
which it identifies and which will be developed and supplied by Akers to VitaRich.

Akers and VitaRich agree to work to a launch date of September 2002 for the first group of products,
with the four major market labels currently made by VitaRich.

Boots Co plc (“Boots™)

Boots is the largest retail pharmacy chain in the UK and has significant operations internationally.

Akers has recently signed a non-binding letter of intent which specifies that Boots is interested in the
exclusive sales and distribution rights for certain Akers products in the UK. Such products include tests
for chlamydia, blood typing, anaemia and lactose intolerance.

WNCK Inc. (“WNCK”)

Akers has entered into an agreement with WNCK to exploit the breathalyser market. WNCK, who held
the US patent (which has now lapsed) for the container used in alcohol breathalyser devices sold in the
US, is a marketing organisation that sells breathalysers to distributors in the US and certain
international markets, particularly in Scandinavia.

WNCK has a contract with Akers under which the Company manufactures breathalyser tests and the
parties have agreed to market the products in different countries. WNCK may call upon Akers to
manufacture products for WNCK, who sell breathalysers under the BreathScan brand, typically to law
enforcement agencies. Akers has received from WNCK orders to the value of $960,000 since January
2002.

davTECH Analytical Services (Canada) Inc. (“davIECH”)

davTECH is a supplier of diagnostic products in Canada to the retail and professional markets, and also
to certain law enforcement and public safety bodies. Based in Ontario, davTECH also performs light
manufacturing of certain diagnostic products for infectious disease testing and drug screening.

On 1 July 2001, the Company entered into an agreement with davTECH whereby the Company
appointed davTECH as its exclusive distributor in Canada to sell a variety of the HealthTest tests, the
rapid blood typing card, the alcohol breathalyser and tests for drugs of abuse. This agreement stipulates
that in the 12 months to 31 January 2003, 2004 and 2005, davTECH is required to order $250,000,
$500,000 and $1,000,000 worth of the Company’s products respectively. Failure to purchase such
quantities gives the Company the right to terminate the agreement.
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6.2

Novovir GmbH (*“Novovir’)

Novovir is a new e-commerce company that counts amongst its major backers OnlineNow! GmbH, one
of the leading internet companies in Germany.

The Company entered into an agency contract with Novovir on 1 December 2000. Under this
agreement, Novovir were appointed as the Company’s agent for the European Union and Switzerland.
Novovir shall solicit the sale of some of the Company’s HealthTest products and alcohol breathalyser
in the European Union and Switzerland. In addition, Novovir is appointed as the Company’s sole agent
for the sale of the above products in Germany, Austria and Switzerland. This agreement stipulates that
in the second and third years after completion of the certification of the first product the annual
minimum volume of sales for all products to business clients is $2.5 million and $5 million respectively.
If Novovir does not meet any minimum volume of sales, the Company is entitled to revoke its sole
agent status.

Novovir plans to sell HIV and sexually transmitted disease, drugs of abuse and alcohol breathalyser
tests directly to consumers and doctors over the internet, and is currently pursuing the registration
process for the HIV test in Europe. In addition, Novovir is working to obtain contracts for certain
products with the German military and federally funded aid programmes to developing countries.

Med-site Inc. (“Med-site’’)

Med-site is a leading e-detailing company serving the pharmaceutical industry by providing sales and
product detail support to doctors via the internet. Pharmaceutical product support is supplied through
continuing medical education credits (“CMEs”) for doctors, as well as the award of honorarium credits
for doctor involvement in e-detailing programmes. Med-site has conducted market research with
doctors on Akers’ PSA test and found a very positive response in favour of purchasing the product for
use in their surgeries.

This research has prompted the parties to discuss a joint venture relationship to be constructed to move
forward with PSA as the first product, followed by other test such as those for homocysteine, chlamydia
and gonorrhoea. The joint venture will require Akers to obtain regulatory approvals and manufacture
the product, while Med-Site will fulfil orders and market the product through e-commerce channels.
Based on market research performed on the PSA test by Med-site and commissioned by the Company,
the Directors anticipate annual sales of approximately $20 million in the US through this channel.

Centre for Nutritional Medicine (“CNM”’)

The CNM, based in the UK, is an organisation which promotes a new concept in health management.
Doctors and nutritionists work together in a team with the aim of improving a person’s health,
maximising his athletic performance and contributing to disease management and prevention using
evidence-based nutritional support and management. The centre’s philosophy emphasises the need for
nutritional support as an essential partner to medical treatment (if required) rather than as an alternative.

CNM signed a distribution agreement with Akers on 22 March 2002. This appoints CNM as the
Company’s exclusive distributor for certain of its products in the market represented by professional
and amateur sports, the health and fitness industry, independent specialist retailers of healthfoods/sports
supplements and mail order and internet channels in the UK and Ireland. Minimum quantities must be
ordered otherwise Akers has the right to terminate the agreement, or vary it or its exclusive nature.

Biotech and pharmaceutical companies

Akers’ technology is well suited to biotech and pharmaceutical companies where rapid diagnostic or
screening information is critical to identifying the appropriate candidate for drug therapy, monitoring
the dosage to achieve maximum therapeutic effectiveness and detecting unwanted side effects. Akers’
products may therefore help to reduce the substantial cost of bringing a pharmaceutical product to
market.
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Regulatory authorities can require that a diagnostic or monitoring process be carried out on patients
receiving new drug treatments. Regular monitoring of a patients condition is often required before the
treatment can be continued. Where results of the monitoring are available at the time of testing, the drug
treatment can be continued there and then rather than having to defer further treatment until the results
have been returned from a laboratory. The Directors believe that such arrangements will become more
frequent as medicines become more specific to the subset of patients defined by biomarker expression
and monitoring of the patient’s prognosis is important for effective treatment.

In relationships with biotech and pharmaceutical companies, Akers is usually paid to develop a screen
or a test. The biotech or pharmaceutical company pays for obtaining the necessary regulatory approvals,
after which Akers supplies agreed quantities of the developed test or screen.

RelialLAB Inc. (“ReliaLAB”)

ReliaLAB was established as a spin out from Novartis International AG (“Novartis”) and co-markets
Akers’ tests for white blood cell counts and absolute neutrophil counts with Clozapine. Novartis, a
multi-national drug company listed in on the Swiss Stock Exchange, markets Clozapine under the
brand name Clozaril®, an anti-psychotic drug used to treat schizophrenia that destroys white blood cells
as a side effect. Patients must be tested weekly to determine their white blood cell and absolute
neutrophil levels, and the dosage of the medication must be adjusted accordingly.

ReliaLAB and Akers have entered into a contract dated 7 September 2001 whereby RelialLAB pays for
certain development and product approval costs, and Akers develops and manufactures the product for
test kits for determining an individuals white blood cell count. The Company has granted RelialLAB an
exclusive, worldwide license to sell and market such kits and the Company will not provide such kits
to third parties. ReliaLAB is currently in the process of seeking regulatory approval for these two tests
in the US. ReliaLAB represents and warrants that it will purchase a minimum of 100,000 tests per
annum. The Directors believe that regulatory approval will be received in the third quarter of 2002.
RelialLAB has estimated that the size of this market in the US is 5.75 million units which equates to a
market value in excess of $20 million based on the Company’s anticipated unit selling price. If
regulatory approval, including FDA approval, is not obtained within 18 months of a submission of such
approvals, the agreement shall lapse.

DiaMed SA (“DiaMed”)

DiaMed is a leader in testing products for blood transfusion medicine worldwide. Its gel technology
was a significant advance in blood transfusioning and gained rapid acceptance in the market. DiaMed
manufactures its products at its facilities in Switzerland, Brazil, and Tunisia, and markets its products
through subsidiaries, affiliated companies, and distributors in over 70 countries.

The contract between DiaMed and Akers is a broad technology, manufacturing, marketing and
distribution arrangement. Akers has granted to DiaMed the right to finish manufacturing and to
distribute the blood typing card and the tests for blood borne infectious diseases under the DiaMed
label. Akers has also appointed DiaMed as its exclusive distributor for 11 products in 49 territories,
including Australia, various European countries, Canada and some South American, Middle Eastern
and Far Eastern countries. DiaMed is required to obtain all necessary approvals in its own name.

DiaMed’s bedside blood transfusion product, using Akers blood typing card, is currently in the process
of registration for sale into Europe, to meet regulatory requirements for a bedside confirmation of
patient and donor blood types immediately prior to a blood transfusion. The Directors expect this to be
the first product serving an anticipated European market of 16 million units per year. Market
introduction is expected in the second quarter of 2002. Akers has also completed development of a
product formatted specifically for DiaMed for the PIFA infectious disease assays that pertain to blood
transfusion medicine. This product line is under evaluation and registration for distribution through the
DiaMed sales and marketing organisation. The Directors expect market introduction in the first quarter
of 2003.
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6.3 Aid organisations

Epidemic and endemic disease screening and treatment is of major strategic importance to aid
organisations operating in the developing world. Akers’ strategy is to use its distributors in the relevant
territory to sell “disease management programmes” (such as those involving disease prevention,
diagnosis and treatment) to the governments of developing countries whose disease management
programmes are generally funded by various international aid organisations (such as World Bank,
USAID and the United Nations). Targeting such programmes offers Akers the advantage of avoiding
significant investment in sales and marketing because sales are made to single entities rather than many
individuals. Orders are usually obtained through an international tender process.

The use of Akers’ products does not require an infrastructure or highly qualified personnel. The
products are easy to operate and the results are static at temperatures ranging from room temperature
up to 52°C. This makes them well suited to mass population screening and testing and the Directors
believe that this gives Akers a competitive advantage in this market.

Akers requires that before any product is shipped to aid organisations, ten per cent. of the value of the
order is paid as a cash deposit and that a further 80 per cent. is supported by a letter of credit. The
remaining ten per cent. is payable in cash 30 days after shipment.

Genelabs (Kenya) Limited (‘““Genelabs”)

Genelabs, located in Nairobi Kenya, is an established distributor of diagnostic products in Kenya,
Uganda and Tanzania that has a track record of business with the governments and aid organisations of
these countries. Its staff includes a team of medically-trained personnel that provide technical support
and training to users.

Under a distribution agreement entered into on 17 September 1999, Genelabs was appointed
exclusively to sell the Company’s HIV, Hepatitis B Surface Antigen and syphilis test in Kenya, Uganda
and Tanzania. Genelabs has recently won a tender from the Kenyan Government, funded by World
Bank, for a disease management programme to be rolled out in Kenya using exclusively Akers
products. Akers will supply Genelabs with rapid tests for HIV, hepatitis B, syphilis, malaria together
with prophylactics and generic drugs to treat these diseases.

The value of this tender in terms of revenue to Akers is currently a minimum of $7.95 million over the
next 18 months.

In addition, Genelabs has also been awarded a contract with the Ministry of Defence of Kenya for a
minimum of $9 million of pharmaceutical products to be supplied by Akers, and expects additional
orders for diagnostic products shortly.

MEDPHARM Inc. (“MedPharm”)

MedPharm is a generic pharmaceutical company with active sales and marketing organisations in
certain developing countries. It specialises in selling to aid organisations (e.g., World Bank, World
Health Organisation, US Agency for International Development, Department for International
Development (UK)), and programmes funded by these organisations.

By a number of separate distribution agreements, the Company has appointed MedPharm as its
exclusive distributor in territories which include Central and South America, Indonesia and the
Philippines. The Company is currently negotiating a consolidated distribution agreement with
MedPharm Plus, Inc. which will replace the existing agreements with MedPharm.

MedPharm has received an order from the Ecuadorian Government for 500,000 dengue fever tests,
200,000 HIV tests, 200,000 hepatitis B tests, and 100,000 malaria tests. Ecuadorian Government
approval has been received for the order and the necessary funds have been provided by the World
Bank. The Directors shortly expect to supply these tests to MedPharm for a value in terms of revenue
of $1.1 million.
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6.4

Colebrand Limited (“‘Colebrand”)

Colebrand is a multinational conglomerate with business units in the healthcare, defence, engineering
and transportation fields.

Colebrand has entered into a distribution agreement with Akers under which Akers appoints Colebrand
as its distributor in Africa and Asia with respect to business funded by international aid organisations.
The distribution agreement is to supply tests for HIV, hepatitis B and C, STDs, malaria and dengue
fever.

Military and emergency services

The military and emergency services can use Akers’ technology for a variety of reasons, including rapid
epidemic and endemic disease screening for their own population, for any field of operation and for
field-applicable identifiers for biological warfare agents. The Company’s marketing approach is to
work with the military in appropriate contracted research and development followed by supply
contracts for developed products.

Defense Group Inc. (“Defense Group’)

Defense Group is a leading provider of services and products to emergency services having to deal with
potential biological warfare agents. In addition, Defense Group serves as technical advisers on biological
warfare agents and manages many defence contracts. Defense Group assisted Akers by providing
consulting and professional services relating to marketing, bidding and negotiating on two pending
government contracts and Akers plans to market its biological warfare tests to the civilian sector through
Defense Group once one of these contracts is awarded.

Battelle Memorial Institute (‘“‘Battelle”)

Battelle is a non-profit making corporation based in Columbus, Ohio with offices around the world. It
assists industry and government in developing new technologies. Battelle inserts technology into
systems and processes for: manufacturers; pharmaceutical and agrochemical industries; trade
associations; and government agencies supporting energy, the environment and health. Battelle has a
staff of 7,500 scientists, engineers, and support specialists. Each year, thousands of technology projects
are in progress at Battelle’s various business operations. These projects are performed for nearly 2,000
companies and government agencies. Battelle’s business revenues are nearly $1 billion a year.

Akers has a teaming agreement with Battelle through which the parties have jointly submitted an
application for two contracts to supply certain tests. The Directors currently anticipate that, should their
application be successful, production of these tests and services will commence in June 2002.

U.S. General Services Administration (“GSA”)

The GSA is the federal government’s procurement expert which helps other federal agencies to acquire
the space, products, services and consulting advice they need from federal and commercial sources.
GSA provides and contracts for the provision of billions of dollars” worth of products and services for
federal agencies. GSA offers its customers ways to purchase easily what they need. GSA simplifies the
federal procurement process by negotiating large multi-user contracts (GSA Schedules and value-added
information technology contracts) and by leveraging the volume of the federal market to drive down
prices.

Akers has a contract with GSA under which all of Akers’ tests have been placed on the GSA catalogue.
Any federal agency can order tests directly from Akers. The US DOD is currently conducting field
trials with a combined blood typing and screening card that allows ‘buddy to buddy’ blood transfusion.
The Directors believe that this card is expected to save the military the significant cost of transporting
and maintaining blood supplies in a battlefield theatre of operation. The Company has received an
indication that, should this field trial be completed successfully, it is likely to receive an order for the
blood typing cards in June 2002.
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7. Markets

The diagnostic market has historically been dominated by technologies that are usually not protected by
patents. This led to an industry characterised by high volume, low margin products. Recent advances in
genomics and proteomics have led to the identification of novel and potentially more meaningful markers of
health and disease, which in turn has led to the development of diagnostic tests resulting from solid
intellectual property protection. Such advances are leading the diagnostics industry to evolve from a non-
proprietary to a proprietary basis.

The world-wide diagnostic market, which includes traditional clinical testing and the rapid point of care
diagnostic market, is estimated to be valued in excess of $19 billion per annum and is forecast to grow at a
rate of 5 per cent. annually over the next five years. The immunodiagnostic market is itself estimated to be
valued at in excess of $7 billion per annum.

Traditionally, clinical testing involves obtaining a specimen from the patient, sending the specimen to a
centralised processing clinical laboratory, where trained medical and laboratory professionals are then
required to process and manipulate specimens, often using sophisticated instrumentation, and calculate and
interpret the results. The point of care medical professional receives the results days or weeks after the
specimen was obtained. Akers’ products are designed to bypass this time consuming and expensive process.

The pressures on public health budgets and falling profits among insurers has brought about alternative
approaches to disease management such as a move towards rapid point of care testing. The Directors believe
that the Company should benefit significantly from this changing trend.

Most developing countries have had limited access to diagnostic tests owing to a lack of infrastructure and
the high capital expenditure required to establish the equipment-based laboratory systems which exist in the
developed world. However, medical providers in developing countries do need cost effective, simple, rapid
diagnostic tests and screens. The Directors believe that the Company’s products offer healthcare purchasers
in these markets a solution which should unlock substantial new markets for Akers in the developing regions.

Biotech and pharmaceutical companies develop more sophisticated drugs to combat both old and new
diseases. Expiring patent protection of older drugs is expected to significantly increase the number of new
drugs on the market. The cost of discovering and developing a single drug is now estimated at over $500
million. Complex and sophisticated drugs can have unfortunate side effects for certain patients with the result
that some drugs never obtain regulatory approval. The ability to screen a patient for a pre-existing condition
which might create an adverse reaction to the drug prior to administration or whilst the drug is being
administered would facilitate bringing to market drugs which would otherwise fail to get regulatory
approval. The Directors believe that the size of the opportunity that might be offered from a strategic alliance
with a biotech or pharmaceutical company such as ReliaLAB would be very significant.

8.  Competition

Competitors of Akers include other companies developing and marketing rapid, point-of-care diagnostic
devices and companies with dedicated laboratory instruments and systems. The primary criteria for
determining competitiveness within the rapid point-of-care sector are cost, ease of use, speed, readability,
accuracy and flexibility. On each of these criteria, Akers PIFA tests compare favourably with other rapid test
technologies, including lateral flow, membrane enzyme immunoassay and slide agglutination. As Akers
PIFA tests do not use light sensitive colorimetric reactions to produce a result they have the added advantage
of offering users a permanent record of a test result through the storage of the test strip itself. In addition, the
time required by Akers to develop a working prototype test ready for clinical trials is usually around six to
eight weeks from inception. The Directors believe that competitors’ laboratory tests normally require at least
a year to develop to a similar point.

Current laboratory based diagnostics suffer from a number of limitations related to the nature of the tests
themselves and the technical infrastructural and human support required to perform the tests. Such
diagnostics often require the laboratories to purchase specific items of equipment, some of which involve
significant capital expenditures.
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Other developers of point-of-care diagnostics which are more important as competitors of Akers include
Chembio Diagnostic Systems, Inc, Diagnostic Products Corporation, Princeton BioMeditech Corporation,
Trinity Biotech plc and Quidel Corporation.

9. Technology and product research and development

Akers currently marketed products are based on its PIFA and MPC Biosensor technologies. The Company’s
strategy in respect of future products based on these technologies is to develop products pursuant to specific
orders, or where Akers identifies a significant market opportunity.

Akers current in-house research and development program is focused on its proprietary Particle Nucleic Acid
Filtration Assay technology (‘PANAFA’), and on research using the results of Proteomic Phage Display
Technology.

9.1 PIFA

Akers is currently developing the following tests and screens using PIFA:

pharmaceutical related: ~ Absolute neutrophil count White blood count
non-infectious agents: Cardiac event screen Colorectal cancer marker

CD4 cell count Homocysteine

CD8 cell count p43 protein breast cancer marker
blood transfusion: Blood transfusion match screen (combo)
infectious diseases: BSE Hepatitis A

Biological warfare agents Herpes

Erlichia Tuberculosis

The Directors believe that by applying a test to food or soil samples, the PIFA technology could be
applied outside the human medical arena. Tests could be developed for soil samples to detect or
measure environmental hazards, such as herbicides and pesticides, and tests for harmful bacteria within
food, such as e-coli and salmonella.

9.2 MPC Biosensor

Akers is currently developing the tests and screens for ketosis, asthma and lactose intolerance using the
MPC Biosensor.

9.3 PANAFA

PANAFA technology is an extension of PIFA and is used to create rapid DNA-probe assays. DNA-
probes are used to identify subtypes of organisms (such as viruses) or the concentration of organisms
that in turn help determine the course of pharmacological therapy. In addition, the presence of, or
mutations in, certain genes can be detected that indicate the presence of, or predisposition to certain
hereditary diseases.

The initial applications of PANAFA technology are expected to include the detection of HIV viral
genome mutations, which are important in determining the appropriate class of drug used for treatment;
Hepatitis B and Hepatitis C viral load analysis, and the determination of hemochromatosis.

The development of PANAFA technology is expected to be completed by the end of 2002 and will be
followed by disease-specific product development and clinical trials.

9.4  Proteomics Phage Display technology

Proteins are responsible for many functions both within and between cells including cell to cell
signalling and the maintenance of biochemical equilibrium and structural integrity. Many diseases are
caused by cell to cell communication errors or by cellular mechanisms that are inappropriately
regulated or by pathogens disguised as host proteins.
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Proteomics phage display technology is a functional proteomics process which is used to relate protein
expression to therapeutic and diagnostic development. The technology enables the analysis of
biological events and the binding that occurs between proteins, peptides or carbohydrates and their
receptors. Discovery of binding and sequence characteristics can lead to broad platform applications
for many disease states or medical conditions.

The technology enables the identification of the synthetic antibody type molecules which it may then
be able to use in its reagents to test for new disease states using PIFA or PANAFA technology.

The method by which an appropriate synthetic antibody type molecule is identified using phage display
is the proprietary technology of LigoCyte Pharmaceuticals, Inc. (“Ligocyte”). The Company contracts
LigoCyte to identify specific antibody type molecules to its specification.

The first product developed using the technology, and currently undergoing clinical trials, is a synthetic
form of the D red blood cell antigen that is important in blood transfusion and pre-natal medicine. If
successful this synthetic antigen could revolutionise blood transfusion medicine.

Other Proteomics Phage Display Technology research and development includes generating receptors
that will allow the quantification of hepatitis C viral load, BSE, the early detection of cardiovascular
disease (homocysteine), autoimmune disease prognosis (CRP and P III NP) and further blood
transfusion targets.

10. Manufacturing

The Company operates from its own leasehold premises based in Thorofare, New Jersey, USA. The facility
comprises approximately 10,500 sq ft of office space, research and development laboratories and
manufacturing plant.

Akers’ facilities are substantially GMP compliant and are approved for using certain disease strains by the
Centre for Disease Control. Akers manufactures and packages its own reagents and has a capacity to produce
18 million units a year on a three shifts basis. The Company intends to continue manufacturing technically
sophisticated components, such as the reagents and membrane systems. It is capable of packaging finished
kits where necessary, but intends to use partners to perform finish manufacturing for certain markets. This
may reduce the cost of packaging, and may facilitate a scale up of the Company’s production capacity with
little capital expense.

Akers subcontracts the manufacture of certain sub-assemblies including the plastics and the filtration
membrane used in its products. Akers expects that all subcontractors conform with GMP. The manufacturing
equipment used has been specifically designed, engineered and built for Akers.

11. Intellectual property

The intellectual property of Akers consists mainly of certain patent rights, know-how protected by trade
secrets as well as some trade mark rights. Akers does not have patent rights for its technology in all countries
where it markets or intends to market its products. Please refer to the Risks Factor section in Part II.

The Company has an in-house review procedure and reviews on as timely a manner as possible patentable
inventions resulting from its development work.

Akers is the owner of the patents in the US, Japan and Europe which protect Akers’ principal technology,
known as PIFA, on which its marketed products are based. The PIFA testing kits themselves are protected
by a patent that protects various filtration techniques and assemblies.

Akers breathalyser products, which have been on the market for the past one and a half years, are based on
its MPC Biosensor detection technology. The detection technology was developed in-house and is protected
as a trade secret. The tube forming part of the breathalyser itself was protected by a third party patent which
has now lapsed.
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Akers will file further patent applications to protect its technology when further patentable inventions are
identified and Akers sees a commercial need to protect such inventions by patent.

Further information on Patents is documented in the Patent Agent’s report in Part VI.

12.

12.1

12.2

Regulatory matters

US Regulation

The FDA is the regulatory authority in the USA. The FDA decides, based on clinical evidence supplied
by the Company, that for a specific indication, a given diagnostic product performs sufficiently
accurately and reliably to be granted a licence for sale. For medical devices there are two routes to
obtaining this approval. The least onerous of these, called a 510k (pre-market notification), compares
the new product to an equivalent already approved for sale. Demonstrating equivalence enables the new
product to be approved. Recently, the FDA re-classified PSA testing products into the 510k category.
The other more rigorous route is required where no comparable product has been approved for the same
indication.

For new products where no existing comparable product is already being sold in the market (and
sometimes even where a similar test exists already) it is necessary to obtain regulatory approval
following the more demanding pathway known as a PMA (pre-market approval). Under this process a
company is required to carry out extensive clinical evaluations to justify the use of its product in a
particular clinical setting.

The Company has obtained regulatory approvals for a number of products in the US for both infectious
diseases and chronic inflammatory diseases as well as tests for the presence of drugs of abuse (see table
above). To date, the Company has addressed regulatory issues under the advice of consultants
experienced in dealing with the FDA. Each of the approvals obtained so far in the US have been under
the 510k route where existing products on the market give largely equivalent performance.

On 30 October 1998 the Company received a letter from the FDA taking the form of a warning letter
in relation to the HealthTest HIV 1 + 2 Rapid Assay and the Hepatitis B Surface Antigen (HbsAg)
devices. Akers had not marketed or distributed any of these devices up to such date and therefore as a
result of the letter, was able to identify deficiencies and improve procedures such that when marketing
and distribution of devices did commence, the Company was compliant with the relevant regulations.

The Company has a committed policy of developing programmes and bringing the Company into
compliance with US Federal Regulations for all of its manufactured and distributed devices. Schiff &
Company, a regulatory affairs and clinical research organisation which conducts and monitors clinical
studies and performs GMP and quality audits for drugs, biologics, diagnostics and devices, reported to
the Company on 22 January 2001 that Akers was substantially compliant with 21 Code of Federal
Regulations Part 820 and therefore compliant with GMP regulations.

On 14 August 2001 the FDA reported by exception to the Company the results of their most recent
GMP inspection. This report did not highlight any material GMP compliance deficiencies. Further, on
8 April 2002, the Company received a letter from the FDA stating that the status of the Company’s
GMP compliance was acceptable.

Other jurisdictions

In the EU the current market situation is somewhat less regulated. The UK and other member states of
the EU are in a transition phase to a more regulated environment. By December 2003 a European
Directive (98/79/EC) which governs the safety, quality and performance of in vitro diagnostic medical
devices will require that all rapid, point-of-care testing devices be CE Marked for sale in the EU. If
products are already on the market at that time but do not have CE marking they will have until
December 2005 to comply.

In general, Akers’ approach going forward is to require distributors themselves to negotiate regulatory
approvals in their given territories.
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13. Directors, senior managers, employees and consultants

The Company has an experienced board of directors and management team, including:

13.1 Directors

Lord Blackwell, Ph.D. (49) is the Non-Executive Chairman of the Board, having joined the Company
on 8 May 2002. He is currently a non-executive director of Dixons Group plc, Slough Estates plc and
the Corporate Service Group plc, chairman of SmartStream Technologies Ltd and a special advisor to
KPMG Corporate Finance. He has previously been a partner at McKinsey & Co, and was Head of the
Prime Minister’s Policy Unit in 10 Downing Street between 1995-1997. He was also the director of
group development for NatWest Group plc between 1997-2000. He was created a life peer in 1997. He
is also chairman of the Centre for Policy Studies.

Raymond F. AKkers, Jr., Ph.D. (43) is Chief Executive Officer, President and a member of the Board,
having co-founded the Company in 1989. He has over 17 years of experience in the diagnostics
industry having co-founded Drug Screening Systems, Inc., a publicly listed company, in 1987 and
Akers Medical Technology Inc. in 1984. He was chief executive officer and vice president of research
and development of Drug Screening Systems, Inc. until the sale of the company in 1989 and served as
president and chief executive officer of Akers Medical Technology Inc until 1987. He holds a Ph.D. in
Neurochemistry from Northwestern University. Dr Akers is the inventor of PIFA.

Paul B. Freedman CPA (64) is Chief Financial Officer and a member of the Board, having joined the
Company in 1998. He was previously the managing partner of the Philadelphia office of BDO Seidman
LLP and has over 40 years of financial accounting experience.

Daniel Seckinger (73) is Director of Clinical Development and a member of the Board, having joined
Akers in February 1994. He was a member of the House of Delegates at the American Medical
Association for nine years and past president of the College of American Pathologists. Currently he is
a secretary of the American Registry of Pathology.

Edward Mulhare (75) is a Non-Executive Director, having joined the Board in April 1994. He has
served as the chairman of the board of SenTech EAS Corporation since May 1994, and over the past
ten years has served as a director of fifteen companies including Aldila Inc., Truck Components, Inc.,
PanAmerican Diamond Co., McGraw Industries, Inc., and American Silver Co. He served as the
chairman of the board and chief executive officer of Merrill Lynch Interfunding, Inc., which managed
a $1.6 billion leveraged acquisition portfolio. In addition, he has served as executive vice president of
Republic National Bank of New York and vice president of Prudential Insurance Company.

Edward Wampold (74) is a Non-Executive Director, having joined the Board in July 1990. Since
1989, he has been engaged as a private consultant to the biomedical industry. From 1986 to 1990, he
served as president and chief executive officer of Technimed Corporation, a diagnostics corporation.
Prior to 1985, he served in various executive management positions with divisions of Johnson &
Johnson, Cooper Biomedical Inc, Geometric Data (a division of SmithKline plc) and Biological
Corporation of America Inc.

David Wilbraham BSc, Ph.D. (63) is a Non-Executive Director, having joined the Board on 8§ May
2002. He is currently a non-executive director of St. Ives plc, RPC Group plc and Intelligent
Engineering Limited. He holds a doctorate in chemical engineering from Imperial College, London of
which he is also a Governor and member of its audit committee. He previously held senior management
roles in specialty chemical companies including Hickson International plc, Laporte plc and ICI plc.

13.2 Senior Executives

Donald H. Russell (75), Senior Vice President for technical issues, joined the Company in January
1993. He previously has served as an executive with Arco Chemical Company as new business
development manager for chemical and biotechnology products.

Frank Goodman, Ph.D. (58), Vice President of Business Development, joined the Company in May
2001. From 1985-2000, he served in the business development and strategic marketing at Novartis
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Pharmaceuticals Inc. Prior to 1985, he was a professor of pharmacology at South Western Medical
School, Dallas Texas, Indiana University Medical School and the University of Kentucky School of
Pharmacy.

Fred Ryan (50), Senior Vice President of Sales and Marketing U.S, joined the Company in February
2001. Prior to joining the Company he was vice president and general partner of Stack Pharmaceuticals
Inc, a healthcare consulting company. From 1985-2000, he was employed by Novartis Pharmaceuticals
Inc. His last assignment at Novartis was executive director Mature Products Portfolio where he
managed a sales portfolio in excess of $600 million annually.

John Durrenberger (57), Vice President of Manufacturing, joined the Company in October 1999. He
has been involved with plastic and glass production and product development for the pharmaceutical
packaging industry for more than thirty years.

Joseph P. Koz, Ph.D. (59), Vice President, Strategic and Military Sales, having joined the Company in
September 1996. During his career in the US Air Force, Dr. Koz has served as inspector general and
director of operations in Korea and director of the offices of attachés.

Joseph B. Perrone, Ph. D. (48), Vice President of International Sales and Marketing, joined the
Company in April 2001. He served as vice president of business development at the University of
Maryland Biotechnology Institute. He was the director of business development for Becton Dickinson
Corp in Africa, Asia and Latin America for 12 years.

Yli Remo Vallejo, Ph.D. (53), Vice President for Immuno-Diagnostics Research and Development,
joined the Company in August 2000. He has 20 years of experience in developing immunoassays for a
number of companies, including Becton Dickinson Inc (rising to director research and development for
Becton Dickinson Advanced Diagnostics).

13.3 Scientific Advisory Council

14.

The Company has assembled a Scientific Advisory Council (the “Council”) to assist in directing the
Company’s medical product development activities. Members of the Council include prominent
researchers and doctors’ surgeries specialising in infectious diseases and microbiology, who advise, and
in many instances participate in the Company’s long-term scientific planning, research and
development. Interaction with the Council helps ensure that the Company’s product development
efforts are directed at practical problems and opportunities in the field of medical diagnostics and
monitoring.

Members of the Council generally do not meet collectively as a board, and are not expected to devote
more than a small portion of their time to the Company. The Council consists of the following
members:

. Irving Nachamkin, Dr. PH. is the associate director of clinical microbiology at the University of
Pennsylvania Medical Centre.

. Robert Nakamura, M.D. is the Chairman Emeritus of the Department of Pathology at the
Scripps Institute.

. Niel Constantine, Ph.D is the director of clinical immunology at the University of Maryland.
Members of the Scientific Advisory Council have been compensated for their services through the grant

of warrants from time to time at the discretion of the Company’s Board of Directors.

Stock Option Plans

The Directors believe that Akers’ success is highly dependent on the quality and loyalty of its employees. To
assist in the recruitment, retention and motivation of high quality employees the Company must have an
effective remuneration strategy. The Directors consider that an important part of the Company’s
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remuneration strategy is the ability to award equity incentives and, in particular, stock options to employees.
Consequently, the Company has adopted the Stock Option Plans.

Save as set out in paragraph 5 of Part VIII, there are no subsisting options under the Stock Option Plans and
the Directors do not intend to grant any further options in the short term following Admission.

The terms of the Company’s Stock Option Plans have been drafted on the basis of US practice to reflect the
likely expectation of employees in the US market. As such the Stock Option Plans do not necessarily comply
with the guidelines published by the Association of British Insurers. In particular, the Employee Stock
Option Plan enables rights to be granted on terms that the recipient can purchase shares at less than fair
market value, on the date of grant.

Further details of the Stock Option Plans are set out at paragraph 5 of Part VIII.

15. Financial record

The recent financial record of Akers summarised below has been extracted, without material adjustment,
from the accountants’ report contained in Part III and the pro-forma statement of net assets in Part V.
Investors should read the whole of this document and not just rely on this summarised information.

In the year to 31 December 2001, Akers recorded revenues of $621,388 with costs of production of
$1,139,087, resulting in a gross loss of $517,699. Sales and general administration expenses were
$3,972,040, with research and development expenses of $759,858, resulting in a loss from operations of
$5,249,597. However, a number of items within sales and general administration expenses were of a non-
cash nature, particularly an amount of approximately $1,666,000 due to the required accounting treatment
for the compensatory effect of the issued options and warrants at less than fair market value.

AKkers recorded net current liabilities of $5,975,744 as at 31 December 2001. Since that date, a number of
post balance sheet events of a non-cash nature have occurred which would have reduced this net current
liabilities position, were they to have occurred before 31 December 2001. This includes the conversion into
equity of a portion of the convertible debt and the agreement by which Milan Holding Company, Inc. has
agreed to convert all of the senior notes together with the related accrued interest payable into equity at the
Placing Price. The effect of these conversions, if they had occurred before 31 December 2001, would have
resulted in the Company having recorded net liabilities of $2,633,744 representing a reduction of
$3,342,000. This reduction is shown in the pro-forma statement of net assets in Part IV before the impact of
issuing shares pursuant to the Placing.

As at 31 December 2001, Akers had 32,219,627 issued and fully paid Common Shares. Since that date, the
number of outstanding options due under the Stock Option Plans and the number of outstanding warrants,
have been reduced through the issue of Common Shares. As a result, and after taking account of Common
Shares issued from the conversion into equity of the senior notes and convertible debt referred to above, the
Company had 37,080,895 issued and fully paid Common Shares before taking account of the shares issued
as a result of the Placing.

16. Current trading and prospects

The current year has started well, and the trading performance for the three months ended 31 March 2002
has matched Directors expectations. During this period, the Company received orders for shipment in excess
of $4,000,000.

The Directors are of the opinion that there are substantial growth opportunities in its markets and believe that
the Group’s growth prospects are strong.

17. Dividend policy

The Directors’ current intention is for the Company to retain its earnings in the foreseeable future to finance
growth and expansion. The Company does, however, intend to pay dividends when, in the view of the
Directors, the Company has retained sufficient cash for this purpose.
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18. Details and reasons for the Placing

The Company is proposing to raise approximately £2.6 million, net of expenses, by 2,525,000 issuing
Common Shares at a price of 136p per Placing Share pursuant to the Placing.

The Directors intend to use the net proceeds from the Placing to reduce borrowings by £0.75 million, focus
further research and development on the use of the MPC Biosensor with respiratory diseases and to provide
general working capital, in particular, the additional equipment and working capital needed to bring on
stream a further production facility. In addition to the above, the Directors intend to recruit a UK based
European sales and marketing manager.

Although the majority of the Company’s assets are located in the US, its customer base includes Europe,
Africa, the Americas and Asia and its potential markets are spread worldwide. The Company has a strong
business base in the UK, where it has a strategic alliance with Colebrand Ltd for the distribution of HIV and
STD tests to a number of markets. London is also the base for the Company’s European activity, as well as
for international aid organisations that make up a large part of its current and potential client base.

The Placing is not underwritten or guaranteed. Monies received from subscribers for Common Shares will
be held in accordance with the terms of the placing letters issued by KBC Peel Hunt until such time as the
Placing Agreement becomes unconditional in all respects. If the Placing Agreement does not become
unconditional in all respects by 29 May 2002, subscribers monies will be returned to subscribers at their risk
without interest.

The Common Shares will be issued in registered form and, on Admission, will rank pari passu in all respects
with the existing Common Shares in issue immediately prior to Admission. It is expected that definitive title
to the Common Shares will be delivered by posting share certificates by first class post no later than 5 June
2002. No temporary documents of title will be issued.

Further details of the Placing Agreement are set out in paragraph 11 of Part VIIIL.

19. US Transfer Restrictions

The Placing Shares will not be registered under the US Securities Act or qualified under the applicable
securities laws of the several states of the US and, thus, may not be offered or sold in the United States or to
US persons. The Placing is being made in reliance on Regulation S under the US Securities Act to non-US
persons in off shore transactions. The Placing Shares are subject to the restrictions on transfer set out in
Part VII, including a restriction against hedging transactions involving the Common Shares unless conducted
in compliance with the US Securites Act, and share certificates will bear legends with respect to such transfer
restrictions. Placees and subsequent purchasers of the Placing Shares will be deemed to have agreed to the
transfer restrictions set out in Part VII and to have agreed not to effect transfers of the Placing Shares except
to transferees who also agree to the restrictions, where the restrictions are still applicable.

Further details of the transfer restrictions are set out in Part VII.

20. Settlement and CREST

CREST is a paperless settlement procedure enabling securities to be evidenced otherwise than by certificate
and transferred otherwise than by written instrument. Due to restrictions on transfer under the US Securities
Act, however, the Common Shares must be held in certificated form for a period of at least 12 months
following the Placing, and so the Common Shares will not be eligible for settlement through CREST during
that time.

Accordingly, settlement of transactions in both the existing Common Shares and the Placing Shares
following Admission will not take place within the CREST system, although trades can be reported to AIM
and the cash consideration can be settled using the CREST residual service.

The Company does not currently intend to apply for the existing Common Shares or the Placing Shares to
be settled in CREST upon the expiry of this 12-month period. Accordingly, the Directors expect that
settlement will not take place in CREST for the foreseeable future.
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21. Interests of Directors and lock-in arrangements

Following Admission, the Directors and certain major Shareholders will be interested in 23.1 per cent. in
total of the Enlarged Issued Common Share Capital. The Directors and these major shareholders have given
undertakings, save in certain limited circumstances, not to dispose of any of their Common Shares for a
period of 12 months from the date of Admission and thereafter will not sell more than 50 per cent. of their
holdings in the second year and not more than 50 per cent. of the balance of their holdings in the third year.
During such periods, the Directors and such shareholders have agreed also to be subject to an orderly market
agreement.

All Shareholders whose interest in the Company represents between 5 per cent. and 10 per cent. of the
Existing Common Shares, which will represent 12.8 per cent. of the Enlarged Issued Common Share Capital,
have given undertakings, save in certain limited circumstances, not to dispose of any of their Common
Shares for a period of 12 months from the date of Admission. During this period and for the second year
following Admission, such shareholders have also agreed to be subject to an orderly market agreement.

22. Corporate governance

The Directors support high standards of corporate governance and confirm that, following Admission, they
intend (having regard to the current stage of development of the Company) to comply, so far as practicable,
with the Code of Best Practice published by the Committee on Corporate Governance. The Company also
proposes to follow the recommendations on corporate governance of CISCO, the City Group for Smaller
Companies. However, these codes are not binding on the Company.

An informal audit committee has been in existence for several years. A formal committee has been
established by the board with terms of reference suitable for an AIM Company. The audit committee consists
of Edward Mulhare and Lord Blackwell, with David Wilbraham acting as chairman from Admission.

An informal compensation committee has been in existence for several years. A formal committee has been
established by the board with terms of reference suitable for an AIM Company. The compensation committee
consists of Lord Blackwell and Daniel Seckinger with Edward Wampold acting as chairman.

A formal nominations committee has been established by the board with terms of reference suitable for an
AIM Company. The nominations committee consists of Raymond Akers and Paul Freedman with Lord
Blackwell acting as Chairman from Admission.

The Company has adopted and will operate a share dealing code for Directors and employees in accordance
with the AIM Rules.

The Company intends to hold regular Board Meetings (approximately eight times a year) at which financial
and other reports are considered and, where appropriate, voted on.

23. Effects of a US Domicile

Akers is a US company incorporated in the State of New Jersey, USA under the NJBCA. There are a number
of differences between the corporate structure of the Company and that of a public limited company
incorporated in the UK under the Act. While the Directors consider that it is appropriate to retain the majority
of the usual features of a publicly traded New Jersey, USA corporation, they intend to take certain actions,
whenever practicable, to meet UK standard practice. Set out below is a description of the principal
differences and, where appropriate, the actions the Board intends to take.

(a) Pre-emptive rights
Shareholders do not have pre-emption rights under New Jersey law over further issues of shares of the
Company. Where circumstances permit, the Directors intend to consult with the Company’s Nominated
Adviser and Broker as to whether shareholders should be provided with the opportunity to participate
in all future offerings of new shares of the Company for cash (and where it would be customary for an
English company admitted to AIM to provide such a right).
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(b)

(c)

In the Placing Agreement the Company and the Directors irrevocably undertake that for so long as the
Company is admitted to trading on AIM or the Official List then the Company will not allot for cash
and in any period of 12 months new Common Shares for cash which would in aggregate represent more
than 10 per cent. of the issued share capital of the Company unless either the Company’s broker
consents in writing to such allotment of Common Shares or failing such consent a meeting of the
holders of Common Shares is convened on 21 clear days notice to all holders of Common Shares and
a resolution approving the allotment of Common Shares is passed at the meeting by a 75 per cent.
majority of the votes cast by the holders of Common Shares attending the Meeting.

Take over code

The Company may not be subject to the City Code on Takeovers and Mergers (the “Code”) and certain
provisions contained in the Company’s certificate of incorporation and by laws may make a hostile
takeover of the Company more difficult to achieve. The Code will apply if the Panel on Takeovers and
Mergers regard the Company to be resident in the UK, the Channel Islands or the Isle of Man. The
Directors do not presently intend to exercise any such rights granted to them actively to frustrate a
takeover offer.

In the Placing Agreement the Company and the Directors irrevocably undertake that the Directors shall
at all times conduct the affairs of the Company as if they were bound by the provisions of the Code and
shall endeavour to honour the spirit of the Code in all the Company’s dealings.

Preferred Shares and Common Shares

Provisions in the Company’s certificate of incorporation and bylaws could have the effect of making it
more difficult for a third party to acquire, or of discouraging a third party from attempting to acquire
control of the Company. These provisions could limit the price that certain investors might be willing
to pay in the future for Common Shares.

The Company’s certificate of incorporation allows the Company to issue preferred stock and Common
Shares without any further action by the Shareholders and the bylaws eliminate the right of
Shareholders to call a special meeting of Shareholders, which could make it more difficult for
Shareholders to effect certain corporate actions.

In the Placing Agreement the Company and the Directors irrevocably undertake that there has been no
issue and there will not be any issue, or agreement to issue, any Preferred Shares or rights arising from
Preferred Shares at any time prior to or after Admission.
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PART II

RISK FACTORS

Prospective investors should be aware that an investment in the Company involves a substantially high
degree of risk. In addition to the other information contained in this document, the following risk
factors should be considered carefully in evaluating whether to make an investment in the Company
and, in particular, should be read in conjunction with the Expert’s Report in Part V, the Patent Agents’
Report in Part VI and the information on regulatory matters set out in Appendix I.

The following list of risks is not intended to be exhaustive. In particular, prospective investors should
consider the following:

The Company has incurred net losses since inception

The Company incurred net losses of $5.14 million for 2001 and $3.99 million for 2000. As at 31 December
2001, the Company had an accumulated deficit of $36.83 million. The Company’s revenues to date have
been limited and it has a large amount of fixed expenses and expects to incur significant manufacturing,
research and development, sales and marketing and administrative expenses in the future. As a result, the
Company will need to generate significantly higher revenues, while containing manufacturing costs and
operating expenses, if it is to achieve profitability. Even if the Company achieves profitability in the future,
it may not be able to sustain or increase profitability on a quarterly or annual basis. If the Company does not
realise sufficient revenue levels to achieve profitability, it may require additional financing, which may not
be available. If the Company is unable to attain and sustain profitability, its business could be severly
harmed.

Value of Akers’ Common Shares

The value of the Akers’ Common Shares may go down as well as up. Investors may, therefore, realise less
than the original amount subscribed and could lose their entire investment.

Suitability of investment

An investment in Akers may not be suitable for all recipients of this document. Potential investors are
accordingly advised to consult a person authorised under the Financial Services and Markets Act 2000 who
specialises in investments of this kind before making any decision.

Management, staff and retention of key employees

The Company’s future success depends upon the continued services of its executive officers, in particular,
the Company’s founder, president and chief executive officer, Raymond F. Akers Jr., and other key technical,
engineering, sales, marketing, manufacturing and support personnel. The Company’s officers may terminate
their employment at any time, subject to prior notice. In addition, with the exception of Raymond F. Akers,
the Company does not have “key person” life insurance policies covering any of its employees. The loss of
the services of any of the Company’s officers or key employees could delay the development and production
of the Company’s products and negatively impact its ability to maintain customer relationships, which could
harm the business, financial condition and results of operations of the Company.

In addition, many of the members of the Company’s management team have only been with Akers for a
relatively short period of time. Failure of the management team to work effectively together could inhibit the
Company’s day to day operations and the development and achievement of its long-term strategies and could
seriously harm its business.

The Company’s ability to continue to attract and retain highly skilled personnel will be a critical factor in
determining whether it will be successful in the future. The Company may not be successful in attracting,
training or retaining qualified personnel to fulfil its current or future needs, which may inhibit the day to day
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operations and the development and achievement of the long-term strategies of the Company and would
harm the Company’s business.

Protection of intellectual property

The extent of the Company’s success will depend on its own ability and the ability of those from whom it
might in-license intellectual property, to establish and enforce in relevant jurisdictions intellectual property
rights relating to the development, manufacture, use and sale of products. In the diagnostics industry,
companies are increasingly actively seeking patents and defending their patents or other intellectual property
rights. Akers owns patents on some of its technology in the United States, Japan and certain jurisdictions in
Europe. The Company takes the measures it considers necessary to protect its intellectual property rights.
However, no assurance can be given that Akers will not be subject to claims of infringement of patents or
other intellectual property rights of others. Further, Akers sells its current products and will sell future
products in countries where it does not and may not have in the future patents and where intellectual property
rights may not be afforded the same level of protection as is the case in the United States, Japan and Europe.
This means that third parties might be able to compete with Akers using intellectual property rights of Akers
and Akers might not have effective means of remedy either because it does not have the intellectual property
registered in that country or the country does not afford the same level of protection.

Competitors may have filed applications or been granted patents for, or obtained additional patents and
intellectual property rights that relate to products or processes competitive with those to which the Company
has rights. In addition, there can be no assurance that any of the patents of the Company will not become
subject to opposition or revocation proceedings by third parties. If such proceedings were initiated, the
Company’s defence of its proprietary rights could involve substantial costs and the outcome could not be
predicted and could result in declarations of invalidity or narrowing of the scope of those rights. An adverse
outcome could subject Akers to significant liabilities, require Akers to obtain a licence for the continued use
of the affected rights, which may not be available on acceptable terms or at all, or require Akers to cease its
production and development efforts in whole or in part. Where patent protection is not available, there is a
risk that procedures which the Company has in place to ensure confidentiality of its trade secrets and know-
how may be breached in a manner which is detrimental to Akers and such procedures to maintain
confidentiality may not be in place or sufficient. This could affect the ability to patent future inventions to
which the Company may be entitled.

Claims of prior interest, such as claims by individuals or other collaborators involved in the development of
the technology, may arise in the diagnostics field in which the Company operates. Whilst the Company
guards against such claims through suitable agreements with employees and third parties and is presently not
aware of any such claims, there is no guarantee these claims will not be made at a later date especially where
arrangements with third parties do not adquately deal with ownership and commercialisation rights in respect
of intellectual property. If made, such claims could have an adverse material effect on the ability of the
Company to market the products which are the subject of such claims at a competitive price.

If patents are granted to other parties that contain claims having a scope that is interpreted by the relevant
authorities in such a way that any of the Company’s activities or any resulting future products infringe those
patents, there can be no assurance that the Company will be able to obtain licences to such patents at
reasonable cost, if at all. Given the competitive nature of the market, such intellectual property rights are likely
to be strenuously enforced. When any of the Company’s intellectual property, or that which is licensed-in,
lapse or expire or are no longer available to the Company, the ability of the Company to prevent third parties
from developing products covered by such patent rights will be significantly reduced or will cease.

Competition

The industries in which the Company operates are highly competitive and may become even more
competitive. It is possible that potential competitors may develop products and technologies that are more
effective or less costly than those products being marketed and developed by Akers or which would make
Akers’ products and/or the technologies in which it has proprietary rights obsolete or uncompetitive.

Many of Akers’ competitors have significantly greater human and financial resources and experience in
conducting pre-clinical and clinical trials, existing relationships with aid agencies and other public
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healthcare bodies in the areas which Akers aims to exploit and greater experience in obtaining regulatory
approvals. Accordingly, these competitors may be capable of obtaining marketing approvals for their
products and acceptance in the market more quickly than can Akers. The existence of products developed by
Akers’ competitors may adversely affect the marketability of any products that may be successfully
developed by Akers. There can be no assurance that Akers will be able to compete successfully, and the
failure to do so would have a material adverse effect on Akers’ business, financial condition and results of
operations.

Product testing and regulatory approval

Akers’ products and its ongoing development activities are subject to regulation by governmental and other
regulatory authorities in the countries in which Akers or its collaborators and distributors wish to test,
manufacture or market Akers’ products. Such regulatory approval will be subject to the evaluation of clinical
data relating to the quality and safety of the product candidate for its proposed use. The time taken to obtain
regulatory approval varies between countries. There can be no assurance that regulatory approvals for the
Company’s products will be forthcoming without delay or at all.

Human diagnostics products are generally subject to lengthy and rigorous pre-clinical and clinical trials and
other extensive, costly and time-consuming procedures mandated by the FDA and by other authorities in
Europe, including confirmation by the FDA, the CDC, and other regulatory authorities that good laboratory,
clinical and manufacturing practices were maintained during testing and manufacturing.

In addition, each regulatory authority may impose its own requirements and may refuse to grant, or may
require additional data before granting, an approval notwithstanding that regulatory approval may have been
granted by other regulatory authorities. After regulatory approval has been obtained, the product and the
manufacturer are subject to continual review and there can be no assurance that such approval will not be
withdrawn or restricted. Changes in applicable legislation and/or regulatory policies or discovery of
problems with the product, production process, site or manufacturer may result in delays in bringing
products to market, the imposition of restrictions on the product’s sale or manufacture, including the possible
withdrawal of the product from the market, or may otherwise have an adverse effect on Akers’ business.
Akers’ success will be dependent upon its ability, and those of its collaborative partners, to maintain
compliance with the FDA’s and other regulatory authorities” GMP and other regulatory requirements.
Changes in the relationship between Akers and its collaborative partners may also affect the ability to comply
with regulatory requirements.

In addition, a number of legislative and regulatory proposals aimed at changing healthcare systems have been
proposed in various countries in recent years. The Company cannot predict whether these or other legislative
or regulatory proposals will be adopted or the effect such proposals may have, but the announcement and/or
adoption of such proposals could have a material adverse effect on Akers’ business, financial condition and
results of operations.

The failure to comply with applicable regulatory requirements can, among other things, result in fines,
injunctions, civil penalties, total or partial suspension of regulatory approvals, refusal to approve pending
applications, recalls or seizures of products, operating and production restrictions and criminal prosecutions.

Environmental and Safety Regulation

The Company is subject to environmental and safety laws and regulations, including those governing the use
of hazardous materials and pathogens, because some of the Company’s work involves making use of disease
strains and other potentially harmful substances or organisms. The cost of compliance with these and similar
future regulations could be substantial and the rules to be adhered to are strictly enforced. Although the
Directors believe that the Company’s procedures for handling and disposing of such materials comply with
the standards prescribed by applicable laws and regulations, the risk of accidental contamination or injury
from these materials cannot be entirely eliminated. In the event of such an accident, resulting liabilities could
have a material adverse impact on the Company.
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Commercial collaboration and Strategic Partners

There is no assurance that the Company will be able to negotiate commercial licensing or other agreements
for the future exploitation of its products or technologies, including the clinical development, manufacture
or marketing of products stemming from these. In addition, there can be no assurance that any company
which enters into agreements with the Company will not pursue alternative technologies either on its own or
in collaboration with others, including the Company’s competitors. Further, it is possible that arrangements
with collaborators and strategic partners are not adequately governed by contractual arrangements dealing
with ownership, commercialisation and confidentiality of technologies concerned. Additionally, it may be
the case that conflicting rights have or may be granted in respect of the Company’s products and
technologies.

Requirements for additional funds

If additional funds should be raised by issuing equity securities, dilution of existing shareholdings will result.
In addition, there can be no assurance that the Company will be able to raise additional funds when needed,
or that such funds will be available on terms favourable to the Company.

Product liability and insurance

Akers’ products, the use of any of Akers’ products in clinical trials and the sale of any approved product in
the future, may expose Akers to liability claims. These claims could be made directly by consumers and
healthcare providers or indirectly by Akers’ collaborators or others selling such products under their own
brand. Any such claims could have a materially adverse effect on the Company. In addition to usual product
liability insurance cover, it may be necessary for the Company to secure certain other insurance cover as a
condition to the commencement of clinical trials. There can be no assurance that in the future the necessary
insurance cover will be available to the Company at an acceptable cost, if at all, or that, in the event of any
claim, the level of insurance carried by the Company now or in the future will be adequate to meet any
potential liability.

Share price volatility and liquidity

The share price of publicly traded emerging companies can be highly volatile. The price at which the
Common Shares will be quoted and the price which investors may realise for their Common Shares will be
influenced by a large number of factors, some specific to the Company and its operations and some which
may affect the quoted healthcare and pharmaceutical sector, or quoted companies generally. These factors
could include the performance of the Company’s research and development programmes, large purchases or
sales of the shares, currency fluctuations, legislative changes in the healthcare environment and general
economic conditions.

The admission to AIM should not be taken as implying that there will be a liquid market for the Common
Shares. It may be more difficult for an investor to realise its investment on AIM than to realise an investment
in a company whose shares are quoted on the Official list of the UK Listing Authority.

Ability of Board to issue Preferred Shares

Provisions in the Company’s certificate of incorporation and bylaws could have the effect of making it more
difficult for a third party to acquire, or of discouraging a third party from attempting to acquire control of
the Company. These provisions could limit the price that certain investors might be willing to pay in the
future for Common Shares. The Company’s certificate of incorporation allows the Company to issue
Preferred Shares without any further action by the Shareholders and the bylaws eliminate the right of
stockholders to call a special meeting of stockholders, which could make it more difficult for stockholders
to effect certain corporate actions. These provisions could also have the effect of delaying or preventing a
change in control. The issuance of Preferred Shares could decrease the amount of earnings and assets
available for distribution to the Shareholders or could adversely affect the rights and powers, including
voting rights, of such Shareholders. In certain circumstances, such issuance could have the effect of
decreasing the market price of the Common Shares.
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Restrictions on transfer under the US Securities Act

The Placing Shares have not been registered under the US Securities Act. The Placing Shares are “restricted
securities” as defined in Rule 144 promulgated under the US Securities Act. The Placing Shares may not be
offered, sold or delivered in the United States or to, or for the account or benefit of, any US Person, unless
the transfer is registered under the US Securities Act or an exemption from the registration requirements is
available or under transactions specified by Regulation S promulgated under the US Securities Act. Only the
Company is entitled to register the Placing Shares under the US Securities Act and the Company has no
obligation to do so. The Company can give no assurances that an exemption from registration will be
available to any subscribers for or purchasers of Placing Shares. The Placing Shares will bear a legend
describing restrictions on transfer to US Persons and prohibiting hedging transactions in the Company’s
Placing Shares unless in compliance with the US Securities Act. Each subscriber for Placing Shares, by
subscribing for such Placing Shares, agrees to reoffer or resell them only in accordance with the provisions
of Regulation S, pursuant to registration under the US Securities Act, or pursuant to an available exemption
from registration and agrees not to engage in hedging transactions with regard to such securities unless in
compliance with the US Securities Act.

The above restrictions severely restrict purchasers of Placing Shares from reselling the Placing Shares in the
United States or to a US Person. The Placing Shares will not be admitted for trading on Nasdaq or on any
US securities exchange in connection with the Placing.

PRIOR TO INVESTING IN THE PLACING SHARES OR CONDUCTING ANY TRANSACTIONS IN
THE PLACING SHARES, INVESTORS ARE ADVISED TO CONSULT PROFESSIONAL ADVISORS
REGARDING THE ABOVE RESTRICTIONS ON TRANSFER.

Exchange rate risk

The proceeds of the Placing will be received in pounds sterling. This may give rise to an exchange rate risk
against US dollars, the Company’s functional currency.

Certain shareholders will continue to have substantial control over the Company after this Placing.

Upon completion of the Placing, the Directors and principal Shareholders that hold three per cent. or more
of the Enlarged Issued Common Share Capital and their affiliates will beneficially own, in aggregate,
approximately 35.9 per cent. of the Enlarged Issued Common Share Capital. As a result, these shareholders
will be able to exercise significant control over all matters requiring Shareholder approval, which could delay
or prevent an outside party from acquiring or merging with the Company. The ability of such Shareholders
to prevent or delay these transactions could cause the price of the Common Shares to decline.
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PART III

ACCOUNTANTS’ REPORT ON AKERS AND SUBSIDIARIES

The Directors RSM Robson Rhodes
KBC Peel Hunt Ltd 186 City Road
62 Threadneedle Street London
London EC1V 2NU
EC2R 8HP

The Directors 16 May 2002

Akers Biosciences, Inc.
201 Grove Road
Thorofare

New Jersey

08086

USA

Dear Sirs

Akers Biosciences, Inc. (‘the Company”)

Introduction

We report on the financial information set out in paragraphs 1 to 18. This financial information has been
prepared for inclusion in the AIM Admission Document dated 16 May 2002 of Akers Biosciences, Inc. (“the
AIM Admission Document’).

Basis of preparation

The financial information set out in paragraphs 1 to 18 below is based on the audited financial statements of
Akers Biosciences, Inc. for the three years ended 31 December 2001 and has been prepared under US GAAP
on the basis set out in paragraph 5, to which no adjustments were considered necessary.

Responsibility
The financial statements of Akers Biosciences, Inc. are the responsibility of the directors of Akers
Biosciences, Inc. who approved their issue.

The directors of Akers Biosciences, Inc. are responsible for the contents of the AIM Admission Document
in which this report is included.

It is our responsibility to compile the financial information set out in our report from the financial statements,
to form an opinion on the financial information and to report our opinion to you.

Basis of opinion

We conducted our work in accordance with the Statements of Investment Circular Reporting Standards
issued by the Auditing Practices Board. Our work included an assessment of evidence relevant to the
amounts and disclosures in the financial information. The evidence included that previously recorded by
Rudolph, Palitz LLC, who audited Akers Biosciences, Inc. for the year ended 31 December 1999 and
McGladreyé& Pullen, LLP for the two years ended 31 December 2001. Our work also included an assessment
of significant estimates and judgements made by those responsible for the preparation of the financial
statements underlying the financial information and whether the accounting policies are appropriate to the
Company’s circumstances, consistently applied and adequately disclosed.

We planned and performed our work so as to obtain all the information and explanations which we
considered necessary in order to provide us with sufficient evidence to give reasonable assurance that the
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financial information is free from material misstatement whether caused by fraud or other irregularity or
erTor.

Opinion

In our opinion the financial information gives, for the purposes of the AIM Admission Document, a true and
fair view of the profits and cash flows of the Company for the three years ended 31 December 2001 and the
state of affairs of the Company at the end of each of those years.

Consent

We consent to the inclusion in the AIM Admission Document of this report and accept responsibility for this
report for the purposes of paragraph 45(8)(b) of Schedule 1 to the Public Offers of Securities Regulations
1995 statutory information.
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1. CONSOLIDATED BALANCE SHEETS
Years ended 31 December 2001, 2000 and 1999

Current assets

Cash

Accounts receivable, net of allowance for doubtful
accounts of $11,665, $10,000 and $14,260 in 2001,
2000 and 1999, respectively

Inventories

Prepaid and other current assets

Total current assets

Property and equipment, net

Other assets

Patent pending costs, net of accumulated amortisation

Deferred financing costs, net of accumulated amortisation

Deposits and other assets

Total other assets

Total assets
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Note

9]

2001 2000 1999

$ $ $
206,629 1,016,406 502,862
60,872 100,584 65,538
184,931 103,000 39,307
17,281 61,687 55,121
469,713 1,281,677 662,828
461,026 514,610 424,458
150,037 105,622 95,007
15,057 23,248 31,438
6,407 10,407 6,407
171,501 139,277 132,852
1,102,240 1,935,564 1,220,138




1. CONSOLIDATED BALANCE SHEETS (continued)
Years ended 31 December 2001, 2000 and 1999

Note 2001 2000 1999
$ $ $
Current liabilities
Accounts payable and accrued expenses 1,537,426 1,024,681 775,361
Accrued interest payable 960,904 842,221 817,034
Payroll taxes payable 71,910 24,332 27,248
Other current liabilities 48,382 — —
Senior notes payable 8 1,750,000 1,750,000 1,750,000
Note payable, bank 9 250,000 - -
Convertible notes payable 10 1,350,000 - -
Current portion of long-term debt 11 466,894 647,168 1,368,013
Current portion of obligations under capital leases 12 9,941 9,760 -
Total current liabilities 6,445,457 4,298,162 4,737,656
Long-term debt
Long-term debt, net of current portion 11 672,001 827,504 1,040,136
Obligations under capital leases, net of current portion 12 9,979 19,920 —
Total long-term debt 681,980 847,424 1,040,136
Commitments 12
Stockholders’ deficit
Preferred stock, no par value
Authorised 10,000,000 shares, no shares
issued and outstanding at
31 December 2001, 2000 and 1999 - - -
Common stock, no par value
Authorised 50,000,000 shares
Issued and outstanding 32,219,627, 31,856,365 and
29,308,396 shares as at 31 December 2001, 2000
and 1999 30,807,934 28,485,894 23,150,113
Deficit accumulated during development stage (36,833,131) (31,695,916) (27,707,767)
Total stockholders’ equity (6,025,197) (3,210,022) (4,557,654)
Total liabilities and stockholders’ equity 1,102,240 1,935,564 1,220,138
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2.  CONSOLIDATED STATEMENTS OF OPERATIONS

Years ended 31 December 2001, 2000 and 1999

Revenues
Cost of production

Gross loss

Sales and general administrative expenses
Research and development expenses

Total sales and G&A and R&D expenses

Loss from operation

Discontinued operations
Loss from operation
Loss on disposal of Franklin Development

Total discontinued operations

Other income (expense)

Miscellaneous

Interest income

Forgiveness of trade payables

Proceeds from sale of New Jersey NOLs
Loss on disposal of property and equipment
Interest expense

Total income (expense)
Net loss

Note
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Cumulative

amount from

inception

(8 March

1989 to

31 December

2001 2000 1999 2001)

$ $ $ $

621,388 353,597 361,817 1,886,276
1,139,087 1,096,289 795,063  (4,290,364)
(517,699) (742,692) (433,246) (2,404,088)

3,972,040 2,197,189 1,335,265 19,077,516

759,858 645,853 441932 6,931,671

4,731,898 2,843,042 1,777,197 26,009,187
(5,249,597) (3,585,734) (2,210,443) (28,413,275)
- - - (4,594,164)
- - - (870,276)
- - - (5,464,440)

- - - 75,302

6,429 28,507 21,450 222,555

2,712 11,738 1,280 717,303

371,254 333,109 - 704,363
- - (61,801) (836,904)
(268,013) (775,769) (467,739) (3,838,035)
112,382 (402,415) (506,810) (2,955,416)
(5,137,215) (3,988,149) (2,717,253) (36,833,131)




3. CONSOLIDATED STATEMENTS OF STOCKHOLDERS’ DEFICIT
From 8 March 1989 (inception) to 31 December 2001

Balance, 31 December 1989
650 for 1 stock split effective
26 September 1990
Retirement of original shares
Sales of stock during 1990 for cash
Expenses associated with the sale of stock
Issuance of stock in connection with
raising capital
Net loss for the year ended
31 December 1990

Balance 31 December 1990

Sale of stock in 1991 for cash

Issuance of stock in exchange for $7,500
in cash and $17,500 in satisfaction of
trade payable balance during 1991

Net loss for the year ended
31 December 1991

Balance 31 December 1991

96 for 1 stock split effective

10 September 1992

Expiration of repurchase rights

Issuance of stock for net assets of
Shantou Assoc.

Issuance of stock for cash

Expenses associated with the sale of stock

Issuance of stock in connection with
raising capital

Net loss for the year ended
31 December 1992

Balance, 31 December 1992

Deficit

accumulated

during the

the development

stage

(8 March

1989 to

31 December
Preferred Stock Common Stock 2001) Total
Shares Shares $ $ $
- 100 100 (69,252) (69,152)
- 65,000 - - -
- (100) - - -
- 5,000 250,000 - 250,000
- - (20,000) - (20,000)
- 6,000 70,850 - 70,850
- - - (405,508) (405,508)
- 76,000 300,950 (474,760) (173,810)
- 1,500 75,000 - 75,000
- 500 25,000 - 25,000
- - - (652,357) (652,357)
- 78,000 400,950  (1,127,117) (726,167)
- 7,410,000 - - _
- - 77,500 - 77,500
- 388,889 106,136 - 106,136
- 2,643,629 1,572,895 - 1,572,895
- - (30,000) - (30,000)
- 736,272 - - -
- - - (1,228,624) (1,228,624)
- 11,256,790 2,127,481  (2,355,741) (228,260)
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3. CONSOLIDATED STATEMENTS OF STOCKHOLDERS’ DEFICIT (continued)
From 8 March 1989 (inception) to 31 December 2001

Issuance of preferred stock for stock
of Franklin Inc.
Issuance of stock for cash
Cost of stock issued subject
to repurchase
Expense associated with the sale
of stock
Issuance of stock and warrants in
connection with debt
Expiration of repurchase rights
Issuance of stock in connection
with raising capital
Stock option plan and warrants transactions
Net loss for the year ended
31 December 1993

Balance 31 December 1993

Issuance of stock for cash
Cost of stock issued subject to repurchase
Expenses associated with the sale of stock
Issuance of stock for products and services
Issuance of stock in connection with
raising capital
Stock option plan and warrant transactions
Warrants issued in connection with debt
Net loss for the year ended
31 December 1994

Balance, 31 December 1994

Issuance of stock for cash
Expiration of repurchase offer
Expenses associated with the sale of stock
Issuance of stock for products and services
Increase in basis of assets acquired
from Shantou
Issuance of stock in connection with
raising capital
Stock option plan and warrant transactions
Stock issued in connection with debt
Net loss for the year ended
31 December 1995

Balance 31 December 1995

Issuance of stock for cash
Expiration of repurchase offer
Stock option plan and warrant transactions
Net loss for the year ended
31 December 1996

Balance 31 December 1996

Deficit
accumulated
during the
the development
stage
(8 March
1989 to
31 December
Preferred Stock Common Stock 2001) Total
Shares 3 Shares 3 $ $
350,000 1,091,636 - - - 1,091,636
- - 2,772,405 2,972,288 - 2,972,288
- - 